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Respond to our survey after you purchased or sold a business for a

chance to win a $1000 Amazon gift certificate! 

What are the differences and in 2019 what are the choices for business owners
planning to sell their companies?
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Over the last four decades, Business Brokerage has become very much more
professional and differences now, between lower-middle-market M&A firms and
business brokers, have largely disappeared.

While the process of facilitating the sale of privately held smaller companies
has evolved to the point where it is often similar whether the business is
grossing $50,000 or $50,000,000, there are a number of different types of firms.
These practitioners in business brokerage today in 2019 might be summarized
as follows:

1) Real Estate Brokers
In less populated areas, this group dominates since there is usually no other
resource for the business owner. Real Estate agents often have little training, in
the sale of businesses and the methodology is more akin to selling a house –
the least like M&A practices of any group. In metro areas many of the larger,
well-known real estate companies prohibit their agents from selling businesses
because their errors and omission insurance don't cover business sales.

2) Franchised Business Brokers
There are many hundred of business broker franchises throughout the US.
Most are small (1-3 associates) and many use a work-at-home model. The
franchisees are only loosely affiliated and tend to work independently of each
other which tends to limit their reach. In many areas of the country, especially in
California, co-brokering is discouraged, i.e., a listing agent will refuse to provide
information to another agent who might have a buyer making it difficult-to-
impossible for that agent to help his client.

Various professional organizations such as the IBBA (International Business
Brokers Association) and CABB (California Business Brokers Association),
understanding that such a real estate approach is not in the client’s best
interest, have attempted to change this attitude with no success. (One of the
main reasons that multiple listing services (MLS) have dominated the
residential market for so long is that they compel their members to share
information and thereby make co-brokering effective).

3) Business Broker / M&A professional firms with 50+ associates
These associates all work for the same company and usually cover a large
geographic region with a number of offices. Unlike the franchise model in which
the franchisor has little control, the associates in the company-owned offices
are required to adhere to company standards and most importantly must
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facilitate co-brokering with each other which creates, in effect, an MLS service.

This is similar to the approach used by the large regional and national
commercial real estate firms. As with MLS, associates in these larger
brokerages have large inventories enabling them to better match a buyer’s
interests. Most importantly, associates can access pertinent information
directly. Business sellers benefit from more competition from a larger pool of
buyers.

Each of these three categories offering business brokerage / M&A services has
its place and the business owner’s choice of a broker will depend upon
business value, locale, relationships and advisor referrals.

About Ian MacLahlan
ian@business-team.com
(408) 316-5198

Professional Affiliations:
IBBA (past board member) 
CABB (past president)

Background/Experience:
Mr. MacLachlan is the President and founder of BTI Group (1981), the largest
regional intermediary for small and mid-sized businesses, with over 10 offices
in the Western United States and over 6,800 completed transactions. He is
qualified as an expert witness in California Superior Court. Prior to founding BTI
Group, Ian started a chain of motorcycle dealerships which he built into the
largest Kawasaki dealer in the U.S. The experience of selling it prompted him to
enter the merger and acquisition profession. He is a founder, past President,
and former Director of the California Association of Business Brokers, a past
Director and current member of the International Business Brokers Association,
and a member of M&A Source. He is a frequent speaker at industry
conferences. Ian received a degree in physics from San Jose State University.

Highest Cash Flow

For more selected opportunities, click here

Top 10 BTI Listings
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230 Businesses Available

For more selected opportunities, click here

Selected Available Opportunities
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Recently Sold
Contact us for details

 
Industry Purchase Price     Industry Purchase Price

Beer Garden $4,159,000     Gas Station $1,900,000 

Tire Franchise $$1,225,000       E-Waste Recycling $1,200,000 

Cleaning Service $700,000      Supermarket $694,000 

Tire Franchise $490,000      Italian Restaurant $350,000 

LED Safety Lighting  $335,000      Stamp & Engraving Company $225,000  

Mexican Restaurant $200,000      Tire Supply  $180,000 

Pet Sitting/Care $165,000      Italian Restaurant $125,000 

Fast Food Franchise  $120,000      Massage &  Wellness Studio $95,000 

Pet Grooming $95,000      Auto Repair $85,000 

Mexican Restaurant $81,000      Construction Company  $75,000 

Printing Company $68,750      Tanning Studio  $60,000 

Fast Food Franchise  $55,000      Hair Salon  $50,000 

Wood and home Products $12,500         

https://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SA3999
https://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SEA133
https://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SF1118
http://www.business-team.com/contact/
http://www.business-team.com/contact/
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Brea
135 South College Boulevard

Suite 200
Brea, CA 92821

Tel: (714) 987-6147 
Fax: (714)482-4413

Jeffreytait@business-team.com

Eugene
701 High Street

Eugene, OR 97401
Tel: (650) 787-2512

rayo@business-team.com
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Fresno
516 W. Shaw Ave Suite 200

Fresno, CA 93704
Tel: (800) 622-0192
Fax: (925) 666-4796

fresno@business-team.com

Long Beach
111 West Ocean Boulevard

4th Floor
Long Beach, CA 90802

Tel: (714) 987-6147 
Fax: (714)482-4413

Jeffreytait@business-team.com

Los Angeles
5670 Wilshire Blvd

18th Floor, Suite 1800
Los Angeles, CA 90036

Tel: (714) 987-6147 
Fax: (714)482-4413

jeffreytait@business-team.com

Monterey Bay
215 W. Franklin St. Suite 306

Monterey, CA 93940
Tel: (831) 372-5888
Fax: (831) 536-1675

monterey@business-team.com

Pasadena
155 N Lake Ave

8th Floor
Pasadena, CA 91101
Tel: (714) 987-6147 
Fax: (714)482-4413

Jeffreytait@business-team.com

Pleasant Hill
2300 Contra Costa Blvd. Suite 260

Pleasant Hill, CA 94523
Tel: (925) 609-9100
Fax: (925) 609-9994

Pamela@business-team.com
 

Rancho Mirage
108 Loch Lomond Road

Rancho Mirage, CA 92270
Tel: (800) 622-1092
Fax: (925) 666-4796

boballen100@gmail.com

Reno
819 Riverside Dr. 
Reno, NV 89503

Tel: (775) 825-3948
Fax: (775) 327-4949

Pamela@business-team.com

Sacramento
3000 Lava Ridge Court

Suite 110
Roseville, CA 95661
Tel: (916) 678-6777
Fax: (916) 678-6778

sacramento@business-team.com

 

San Fransisco
44 Montgomery St. 

Suite 3055
San Fransisco, CA 94104

Tel: (415) 227-4411
Fax: (415) 930-4015

sf@business-team.com

San Jose
4 N. 2nd St
Suite 560

Seattle
601 108th Ave NE

Suite 1900
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San Jose, CA 95113
Tel: (408) 246-1102
Fax: (408) 246-2219

sanjose@business-team.com
 

Bellevue, WA 98004
Tel: 425) 957-6180

Fax: (425) 947-1100
Seattleadmin@business-team.com

 

Stockton
5250 Claremont Ave.
Stockton, CA 95207
Tel: (800) 622-0192
Fax: (925) 666-4796

stockton@business-team.com

 

 

Marion Gloege, Editor
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