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More than 230 business for sale!
Sales increased 49% in 2017!

Click HERE to see businesses for sale

Win $1000!
We will shortly be sending out our annual survey to our clients.
Enter and return our rafe for a $1000 Amazon gift certifcate! 

(Business Team's 2017 Top Producer
and 29 years with Business Team)
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The mos difcult aspect of selling your business is knowing when you have the highes
price the market will bear. Appraisals are good for setting a general sense of value and a
reality check but they are based in theory and don't refect the unique market responses
your business may guarantee. You will have the highes price the market will bear when
you have contacted the entire universe of qualifed potential buyers. If your business isn't
marketed properly you will have the highes price a select group of buyers will pay.
Worse yet, if you're working with one buyer you will have the highes price that one buyer
will pay and will never know the highes price your business is capable of achieving.

You are ready to sell your business when you answer yes to the following selling
quesion:

After you are confdent the entire universe of potential buyers have been accessed
will you accept the highes price the market will pay no matter what the amount?

If you aren't willing to accept that price then you're not ready to sell your business and
going to market will be a wase of time and give your business unnecessary exposure. I
have had sellers say "no, I have to have $3,000,000 ". What they are saying is the price
they want for their business is based on needs and not market value. The problem is the
need almos always exceeds the market price. I have rhetorically told needs-based
sellers that the solution is simple - add 20% to all your prices and that will increase your
profts to jusify the amount you want for your business. Inevitably the response will be
that the market will not allow it and my response will be, I'm resrained by the same
market forces when I go to market with their business.

No one wants to sell their business for less than it's worth and the phrase "no matter
what the amount is" can feel like you're not in control of the amount. The above selling
quesion has the phrase "after you are confdent", and this is where you're in control of
the process. As business intermediaries we represent market value of a business and
don't create the value of a business.

Choose your broker wisely. If they aren't able to access the entire market place of
potential buyers you will never achieve the highes price the market will bear. Get
involved with what your intermediary is doing, who is he marketing to, what materials is
he disributing, what do the marketability summaries say, what have buyer responses
been. If he accesses the entire market place of potential buyers but you're not aware of it
you will not have the confdence to say yes to the highes price the market will bear.
Beware of unsponsored private equity funds. You may get lots of ofers in a short period
of time and that may feel like the entire universe of potential buyers but PEGS
sometimes ofer high prices in order to lock up your company with the intent of reducing
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the ofer subsantially using due diligence as a rationale.

About Tony Moran:
tony@business-team.com

Professional Afliations:
CABB, IBBA, M&A Source

Background/Experience:
Tony has earned the trus and respect of his clients during his 25-year career
in the business brokerage. He has been involved in over 200 transactions
and his production is consisently ranked in the top tier of the indusry. Tony's
wealth of knowledge allows him to provide the superb personal service and
business insights that his cusomers have come to rely upon. He works
closely with clients to truly undersand the unique aspects of their personal
and business needs.
 

230 Businesses Available

For more selected opportunities, click here

Selected Available Opportunities

mailto:tony@business-team.com
http://www.business-team.com/
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=NV2536
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Recently Sold
Contact us for details

 
Indusry Purchase Price   Indusry Purchase Price

Online Retailer  $8,000,000     Marble and Tile Retail  $1,439,869 
Manufacturing Company $2,325,000     Building Maintenance $2,350,000 

Catering  $2,350,000     Collection Agency $2,250,000 
Manufacturing of Proprietary Metal Products  $2,325,000     Brewery $2,152,500 

Collection Agency $2,250,000     Farm produce wholesale disribution $1,830,000 
Manufacturing of Proprietary Metal Products $2,250,000     Mexican Resaurant  $1,337,500 

Market $1,850,000     Preschool  $1,300,000 
E-Wase Recycling $1,300,000     Resaurant  $1,136,000 

Electronic Manufacturing Service $1,830,000     Landscape Material Manufacturer $895,000 
Preschool $1,140,000     Stafng Agency  $800,000 

Engineering Consultants $900,000     Printing Service $800,000 
Glass & Screen Center $860,000     Laundry Service  $630,000 

Glass & Shower Door Retail and Insallation  $800,000     Physical Therapy $590,000 
Gas Station $795,000      Wholesaler of Promotional Product $523,541 

Retail Tires and Service $600,000     Oil Change Service  $500,000 
Limousine Service $575,000     Baking Company $490,000 

Wholesaler of Promotional Product $523,541     Retail Tires and Service $475,000 
Steel Fabricators $500,000     Labatory  $450,000 

Direct Mail Advertising $475,000     Printing Service $450,000 
Property Management $462,000     Market & Cafe $410,000 

Moving and Storage Company $450,000     Flooring Insallation and Retail  $380,000 

http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8487
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SA3971
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=NV2505
http://www.business-team.com/contact/
http://www.business-team.com/contact/


BTI Newsletter May 2018

https://mailchi.mp/d6f01f2c2cb4/bti-newsletter-may-2018?e=[UNIQID][5/21/2018 8:25:05 PM]

Environmental Laboratories $440,000     Resaurant $335,000 
Vitamin & Nutrition Store $405,000     Resaurant & Lounge $325,000 

On-Line Music Retail $340,000     Computer Service  $325,000 
Flowers Retail  $325,000     Cabinets and Consruction $320,000 

After School Education $325,000     Music School  $315,000 
Pet Store $325,000     Auto Service Franchise $295,000 
Brewery  $315,000     Mortgage Loans $275,000 

Motorsports Dealership $311,075     Copy, Print, and Ship Center $246,500 
Real Esate Agency $275,000     Cocktail Lounge  $235,000 

Bike Shop $263,000     Edible Arrangements $225,000 
Tire Company $245,000     Cofeehouse  $210,000 

Hearing Aid Center $225,000     E-Wase Recycling $200,000 
Closet Insallation & Retail  $213,000     Café $190,000 

Auto Center $201,600     Deli Franchise $175,000 
Night Club $195,000     Gently Used Designer Clothing  $170,000 

Italian Resaurant $180,000     Resaurant $150,000 
American Sports Pub $173,000     Precision Machine Shop  $150,000 

Health Foods $153,000     Bar & Eatery $147,500 
Home Care $150,000     Greenery $140,000 

Massage & Bodywork $150,000     Benjamin Moore Paint Store $140,000 
Cabinet & Door Hardware, Fixtures $140,000     Cafe  $129,000 

Motorsports Dealership $140,000     Fitness Studio $125,000 
Mexican Grill $130,000     Pet Resort  $120,000 

Cafe $129,000     Bakery $120,000 
Resaurant $125,000     Breakfas Resaurant  $119,000  

Cafe $120,000     Burger Resaurant  $110,500 
Home Cleaning Service $120,000     Cafe  $105,000 

Resaurant  $115,000     Cafe $99,000 
          
          

   

Brea
135 South College Boulevard

Suite 200
Brea, CA 92821

Tel: (714) 987-6147 
Fax: (714)482-4413

Jefreytait@business-team.com

Eugene
701 High Street

Eugene, OR 97401
Tel: (650) 787-2512

rayo@business-team.com

Fresno
516 W. Shaw Ave Suite 200

Fresno, CA 93704
Tel: (800) 622-0192
Fax: (925) 666-4796

fresno@business-team.com

Long Beach
111 Wes Ocean Boulevard

4th Floor
Long Beach, CA 90802

Tel: (714) 987-6147 
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Fax: (714)482-4413
Jefreytait@business-team.com

Los Angeles
5670 Wilshire Blvd

18th Floor, Suite 1800
Los Angeles, CA 90036

Tel: (714) 987-6147 
Fax: (714)482-4413

jefreytait@business-team.com

Monterey Bay
215 W. Franklin St. Suite 306

Monterey, CA 93940
Tel: (831) 372-5888
Fax: (831) 536-1675

monterey@business-team.com

Pasadena
155 N Lake Ave

8th Floor
Pasadena, CA 91101
Tel: (714) 987-6147 
Fax: (714)482-4413

Jefreytait@business-team.com

Pleasant Hill
2300 Contra Cosa Blvd. Suite 260

Pleasant Hill, CA 94523
Tel: (925) 609-9100
Fax: (925) 609-9994

Pamela@business-team.com
 

Rancho Mirage
108 Loch Lomond Road

Rancho Mirage, CA 92270
Tel: (800) 622-1092
Fax: (925) 666-4796

boballen100@gmail.com

Reno
819 Riverside Dr. 
Reno, NV 89503

Tel: (775) 825-3948
Fax: (775) 327-4949

Pamela@business-team.com

Sacramento
3000 Lava Ridge Court

Suite 110
Roseville, CA 95661
Tel: (916) 678-6777
Fax: (916) 678-6778

sacramento@business-team.com

 

San Fransisco
44 Montgomery St. 

Suite 3055
San Fransisco, CA 94104

Tel: (415) 227-4411
Fax: (415) 930-4015

sf@business-team.com

San Jose
4 N. 2nd St

Seattle
601 108th Ave NE
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Suite 560
San Jose, CA 95113
Tel: (408) 246-1102
Fax: (408) 246-2219

sanjose@business-team.com
 

Suite 1900
Bellevue, WA 98004

Stockton
5250 Claremont Ave.
Stockton, CA 95207
Tel: (800) 622-0192
Fax: (925) 666-4796

sockton@business-team.com

 

 

Marion Gloege, Editor
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